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RESI Conference At A Glance 
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Getting Started
1. Profile Setup 

– Brief overview/elevator pitch
– Complete all the sections in the profile
– Upload supporting materials

• Logo
• Website
• Investor Deck
• Executive Summary
• Tear Sheet

2. Identify Meeting Targets/ Research the Investor Firm
– Start on company website

• Read about mission and fund mandate
• Look at portfolio companies
• Research their team through bios or LinkedIn

3. Request meetings
– Send out many meeting requests
– Follow up on requests 3-4x
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Outbound Meeting Request Message

• Introduce yourself
– Title
– Name of your company

• Introduce Your Company
– Where your company is based
– What sector your company is in (drugs, devices, diagnostics, digital health or R&D Services) 
– The modality you are using
– The indication you are treating or problem you are trying to solve 
– Your product’s stage of development 

• Key Value Proposition/Elevator Pitch 
– Use the next part of the message to describe the key value/proposition of your technology
– High-level description of the core technology and its major differentiators from current products or solutions

• The Stage of Your Fundraising Campaign
– Clearly stage where you are in the fundraising process
– What the use of proceeds will be

• Reaffirm the reason you are reaching out
– Reference a relevant data point

• Customize the message
• The Next Step

– Identify when you plan on connecting with them

• Request the meeting.
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Meeting Request Message

‘Greeting’ XYZ,

My name is Name, I am the Title of Company Name a commercial stage medical 
device company that has developed (Insert major value proposition – Tagline). 
Company Name is currently raising a $10 million Series A financing to describe use 
of funds of our lead asset for Indication. Sentence on why you are interesting to 
this specific investor. After doing my research (Reference relevant data - Reaffirm).

If it makes sense for your investment strategy, (here you should personalize the 
message to each investor) I would like to organize an introductory call to discuss this 
opportunity further. I will be in touch shortly to gauge your interest and availability. I 
look forward to speaking with you soon.

Best,

Signature
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Meeting Request Message
Real example from successful company at RESI: 
Hi XYZ,  company name is a commercial stage University of XYZ spin-out with a portfolio of surgical 
and imaging technologies to deliver Empowered Patient Care with point-of-care ultrasound in new 
perioperative applications.  

The company’s first technology is a dual-component system comprising an FDA-cleared 
bioabsorbable implant (XYZ) and an FDA-cleared custom automated ultrasound (XYZ) to detect 
post-operative vascular complications in reconstructive, transplant, and vascular surgeries prior to 
catastrophic surgical failures that represent a $2B annual market and cost hospitals $174,000 per 
instance. Company X also developing pipeline products for angiography/surgical navigation and 
perfusion assessment.  

Company X closed a $$$ venture round in early 2018, recently secured a $$$ NIH grant to pursue 
the XYZ market for the technology, confirmed ~$$$ in reimbursement for that market, and are now 
raising a $$$ round for commercial growth and accelerating pipeline product development. Company 
X is currently in negotiations with a potential lead and is evaluating other lead candidates and 
syndicate partners. Looking forward to connecting. All the best, XYZ.  



© 2022 by Life Science Nation www.lifesciencenation.com

Meeting Request Message
Frank,

My name is John Doe, CEO, Sample Therapeutics, an early stage therapeutic company 
based out of New York developing an antibody drug conjugate (ADC) for pancreatic 
cancer. Our lead asset (OK-101) is in the middle of Phase 1 clinical trials and is open to 
partnership opportunities.

OK-101 leverages Sample Therapeutics’ proprietary ADC technology to deliver 
doxorubicin to cancer tissue more efficiently, thereby reducing toxicity and increasing 
its efficacy. Unlike traditional ADCs, Sample Therapeutics’ platform uses a two-part 
ADC system in which antigen-specific antibodies are injected into the body first, 
followed by the small molecule that then binds to the antibodies in the cancer tissue. This 
system increases the versatility of known ADC technology and avoids the common liver 
toxicity problems found in traditional systems.

Currently we are at the beginning stages of our fundraising campaign to complete our 
Phase 2 by Q4 2016. Given your firm’s experience in clinical stage oncology assets, and 
what I read in your profile our company seems to match your investment interests.

I think we are a good fit for your investment strategy and would like to have an 
opportunity to connect with you at the RESI Conference.
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Follow Up Frequently

1. Follow Up 1 – Product/Tech
– Why is your product and technology unique?
– Is it first in class?
– Best in class?
– Dive into your company’s differentiated value
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Follow Up Frequently

1. Follow Up 2 – Management/Team
– Highlight management and team
– How have your people had a notable impact 

on business development?
– What makes your team special?
– Highlight individual successes and 

accomplishments
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Follow Up Frequently

1. Follow Up 3 –
One Pager

– Condense all 
important 
information you 
have shared info 
a one-pager tear 
sheet
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Outreach Campaign Schedule

Introduction Between December 19 – December 22
Follow Up 1 Between December 27 – December 30
Follow Up 2 Between January 3 – January 5
Follow Up 3 Before Sunday January 8th or as follow up

Partnering for RESI JPM opens on Monday, December 19

Partnering Tutorials: Tuesday, December 20 @ 2PM EST
Wednesday, December 28 @ 12PM EST

RESI JPM January 10 Marines Memorial Hotel 
January 11 & 12 Virtual partnering

Partnering for RESI JPM closes on Friday, Feb 3
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Takeaway 

Your success in partnering is directly 
proportional to the effort you put into it.

Let’s see some examples!
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Investor Meeting

- If at all possible, have two attendees from your company
- One person to take notes

- Plan for initial presentation <15 minutes 
- Be prepared for a conversation without slides and make it a 

conversation, leaving time for questions and discussion

- Have backup slides at hand to address questions 

Conduct your meeting
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LSN Investor Database Connecting
Products, Services

& Capital
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www.lifesciencenation.com
resi@lifesciencenation.com

@LSciNationLife Science Nation Life Science Nation LSN Media

Thank you for joining us!
Happy Partnering!
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